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FOREWORD
If you’re holding onto a property that hasn’t turned out as anticipated—

whether due to unforeseen circumstances or prolonged ownership—

you’re likely facing a unique set of challenges. 

This eBook is designed specifically for individuals and companies in your 

position. It offers practical guidance to help you find the best solution for 

your real estate dilemma.

Our guide is based on the collective experience of helping over 500 

families and businesses navigate complex property issues. Through 

these cases, we have seen firsthand the diverse reasons property 

owners want to sell, from liquidating assets and avoiding tax burdens to 

relieving the stress of ongoing maintenance and liability.

We understand that selling a property, especially one fraught with 

complications, can seem overwhelming. This eBook aims to demystify 

the process, providing you with all the necessary steps to tackle the sale 

on your own while highlighting why partnering with a solutions-focused 

real estate investor might be the more efficient route.

Here, you’ll gain insights into the intricacies of property sales, learn about 

various issues that can impede your sale, and discover the advantages of 

working with a real estate investor compared to traditional methods. 

Our goal is to offer you a clear path forward, help you make informed 

decisions, and ultimately find a resolution that best suits your needs. Join 

us as we explore the intricacies of selling your property and pave the 

way to a more straightforward and profitable resolution. 
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Property Issues 
That Can Prevent 
an Owner from 
Selling
When attempting to sell a property, various issues can pose significant 
challenges. Understanding these problems and how they can affect the 
sale is crucial for devising effective strategies. This section explores 
common obstacles in selling properties, whether they are general issues 
or specific to vacant land and established properties.

Common Property Challenges
Probate and Inherited Property

Inherited properties often come with legal complexities due to probate 
proceedings. Probate is the legal process of validating a will and 
distributing assets, which can cause delays in selling the property. The 
process may require court involvement to resolve any disputes or clarify 
ownership, which can prolong the sale and complicate transactions.

Title Issues

Title issues arise when there are disputes or discrepancies in the 
property’s ownership records. Problems such as unclear titles, ownership 
disputes, or unresolved claims can hinder the sale process. It’s essential to 
resolve these issues before proceeding with the sale to ensure a clear and 
marketable title.
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Back Taxes, Liens, and Financial Claims

Outstanding taxes, liens, or other financial claims against the property 
can create barriers to selling. These obligations must be addressed and 
settled before the property can be sold. Buyers are typically wary of 
properties with unresolved financial issues, making it crucial to clear these 
encumbrances to facilitate a smooth sale.

Vacant Land-Specific Issues
Flood Zones, Wetlands, and Desert Locations

Properties located in flood zones, wetlands, 
or desert areas can be challenging to sell 
due to their undesirable characteristics. 
These locations may pose environmental 
or development risks that deter potential 
buyers. Understanding and disclosing these 
factors is important when marketing the property.

Landlocked Land

Landlocked properties, which lack direct public road access, are less 
attractive to buyers. The lack of accessibility can severely limit the 
land’s usability and market value. Potential solutions include obtaining 
easements or exploring ways to improve access, but these can be 
complex and costly.

Encroachment

Encroachment occurs when a neighboring property infringes on your land. 
This can create legal and physical issues, such as disputes over property 
boundaries or obstruction of land use. Resolving encroachment issues 
typically requires legal intervention to clarify boundaries and address any 
physical intrusions.
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Access or Easements

Properties with shared access rights or easements may face complications in 
their sale. Easements can affect the land’s value and usability, as they grant 
others the right to use part of your property. Buyers may be concerned about 
these shared rights, impacting their willingness to purchase.

Established Property-Specific Issues
Bad Tenants and Property Damage

Properties with problematic tenants who 
have damaged the property can be difficult 
to sell. The cost of repairs and the hassle 
of eviction can deter potential buyers. 
Addressing tenant issues and restoring the 
property to a satisfactory condition is crucial 
for facilitating a sale.

Vacant Property Costs

Maintaining a vacant property can be expensive and burdensome. 
Ongoing costs such as property taxes, insurance, and maintenance can 
add up, creating financial strain on the owner. Selling a vacant property 
can alleviate these costs and relieve the financial burden.

Repairs and Maintenance Overload

Properties needing major repairs or constant maintenance can be hard to 
sell, especially if repair costs exceed the return on investment. Buyers may 
hesitate, so addressing these issues before listing is crucial.

Understanding these property-specific issues helps owners navigate the 
complexities of selling their properties. By identifying and addressing 
these challenges, you can develop effective strategies to overcome 
obstacles and achieve a successful sale.
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How to Solve 
Common 
Property Issues

Navigating property issues can be challenging, but there are several 
strategies and steps you can take to address and resolve these problems. 
This section outlines practical approaches for dealing with common 
obstacles that may arise when selling a property.

Identify the Problem
Before tackling any property issue, it is crucial to conduct thorough 
research to accurately identify the problem. Understanding the specifics 
of the issue, whether it’s related to legal disputes, financial claims, or 
property conditions, helps in formulating an effective resolution strategy. 
Gather all relevant documents, consult property records, and seek expert 
opinions to get a clear picture of the challenges you face.

Negotiate
Effective communication is key in resolving property issues. Engage with 
all relevant parties, such as tenants, creditors, or legal representatives, 
to negotiate potential solutions. Negotiation can help in finding mutually 
agreeable terms, whether it’s settling financial claims, resolving disputes, 
or agreeing on repairs. A collaborative approach often leads to more 
efficient and satisfactory outcomes.
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Consult an Attorney
Consulting a property law specialist is 
essential when dealing with complex legal 
issues. An attorney can provide expert 
guidance on resolving title disputes, 
probate challenges, or other legal 
matters. Their expertise ensures that you 
navigate the legal landscape correctly 
and make informed decisions based on 
professional advice.

Accept Financial Loss
In some cases, accepting a financial loss may be the quickest and most 
practical way to resolve a property issue. While it may be difficult to 
accept, sometimes taking a hit on the sale price or settling financial claims 
swiftly can expedite the resolution process. Weigh the cost of resolving 
the issue against the potential benefits of a faster sale.

Use Alternative Dispute 
Resolution (ADR)
Alternative Dispute Resolution (ADR) 
methods, such as mediation or arbitration, 
can be effective in resolving property 
disputes without going to court. ADR 
provides a more flexible and less 
adversarial approach to resolving conflicts, 
allowing for quicker and more cost-
effective solutions. Consider these options 
before resorting to formal litigation.
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Get Title Insurance
Title insurance is a crucial safeguard 
against potential future disputes over 
property ownership. By obtaining title 
insurance, you protect yourself from 
claims that might arise after the sale. It 
provides coverage for issues that may 
not have been identified during the initial 
title search, offering peace of mind and 
financial protection.

Consider Litigation
Litigation should be considered only when all other resolution methods 
have been exhausted. While going to court can be a necessary step 
in some cases, it is often time-consuming and costly. Assess whether 
litigation is the most viable option based on the complexity of the issue 
and the potential outcomes.

Work with a Real Estate Investor
Working with a real estate investor can be a strategic solution for resolving 
complex property issues. Investors specialize in handling properties 
with challenges, such as legal disputes, extensive repairs, or financial 
encumbrances. They offer solutions that may not be available through 
traditional sales methods, often providing a quicker and more efficient 
resolution without the additional costs associated with other approaches.

By implementing these strategies, you can address and resolve common 
property issues more effectively. Each approach provides different 
benefits and may be suited to specific types of problems, helping you find 
the best path forward for selling your property.
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Why Selling 
Land is Harder 
Than Selling a 
House
Selling land presents unique challenges compared to selling a house. 
Understanding these difficulties can help you navigate the process more 
effectively and set realistic expectations.

Hard to Visualize
One of the primary hurdles in selling land is the difficulty buyers face in 
visualizing its potential. Unlike houses, which offer a clear and tangible living 
space, empty land requires buyers to imagine what can be built or developed. 

This abstract nature makes it harder for buyers to envision the land’s 
future use, which can slow down the sale process. To overcome this, 
sellers should provide detailed information about zoning, potential uses, 
and any development plans to help buyers visualize the land’s possibilities.

Additionally, using visual aids can significantly enhance a buyer’s 
understanding of the property. High-quality renderings or conceptual 
drawings that show possible development scenarios can make the land’s 
potential more concrete. 

Incorporating drone footage or site maps can also help by providing a 
comprehensive view of the land’s layout and surrounding area. These tools 
can illustrate how the land fits into the larger context, such as proximity to 
amenities or infrastructure.
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Furthermore, sellers should highlight any unique features or advantages 
of the land that could appeal to specific buyer segments. For example, 
if the land is located in an up-and-coming area or has special zoning 
for commercial use, emphasizing these points can attract buyers 
with particular interests. Providing examples of successful projects or 
developments in the area can also demonstrate the land’s potential, 
making it easier for buyers to see its value and envision their own plans.

Varied Buyer Motivations
Land buyers are motivated by a wide range 
of factors, from investment opportunities 
and recreational use to development 
and personal projects. This diversity 
complicates the sale because the land 
must appeal to various buyer interests. 

For example, an investor might be looking for land with high appreciation 
potential, while a developer may be interested in zoning regulations and 
infrastructure access. Understanding these differing motivations and 
identifying the primary interests of potential buyers can help tailor your 
marketing strategy more effectively.

To address the varying interests, consider conducting thorough market 
research to determine what aspects of the land are most appealing to 
different buyer segments. Highlighting features such as proximity to major 
highways, future growth areas, or scenic views can make your property 
more attractive to a broader audience. 

Additionally, providing detailed information about zoning laws, possible 
land uses, and any potential for future development can attract buyers 
interested in long-term investment opportunities.
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Moreover, presenting the land with clear, high-quality visuals and detailed 
descriptions can help potential buyers better envision its potential uses. 
Utilizing professional photography and virtual tours can showcase the 
land’s features and advantages, making it easier for buyers to see how it 
fits their specific needs. By focusing on these factors, you can effectively 
address the diverse motivations of land buyers and increase your chances 
of a successful sale.

Unique Market Dynamics
Pricing land accurately is particularly 
challenging due to its unique market 
dynamics. Unlike homes, which have 
comparables in the form of recent 
sales, land sales can vary widely based 
on location, size, and potential uses. 

Land lacks the standardized features of residential properties, making 
it harder to establish a precise market value. Additionally, the value of 
land can fluctuate based on various factors, including local economic 
conditions, development plans, and changes in zoning laws.

Market demand for land is less predictable, and there are fewer recent 
sales to use as benchmarks. This limited data means that traditional 
valuation methods may not apply as effectively. To price land effectively, it 
is crucial to conduct a comprehensive analysis of similar land sales in the 
area. Look at recent transactions of comparable properties and adjust for 
differences in size, location, and intended use.

Consulting with real estate professionals who specialize in land 
transactions can also provide valuable insights. These experts can offer 
guidance on current market trends, valuation techniques, and buyer 
preferences. Additionally, consider the impact of zoning regulations and 
future development trends on the land’s potential value. 
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Properties with favorable zoning or high development potential can 
command higher prices, while those in less desirable areas or with 
restrictive zoning may be valued lower. By taking these factors into 
account, you can develop a more accurate and competitive pricing 
strategy for your land.

Less Buyer Interest
There is generally less buyer interest in undeveloped land compared to 
residential properties. This lower demand can result in longer time on the 
market and more difficulty finding interested buyers. 

Factors contributing to this reduced interest include the lack of immediate 
utility of the land and the higher perceived risk of land investments. To 
attract buyers, it is essential to market the land’s unique attributes, offer 
competitive pricing, and consider targeted advertising strategies to reach 
potential investors or developers.

By understanding these challenges, you can better prepare for the 
complexities of selling land and implement strategies to improve your 
chances of a successful sale. Addressing the difficulties associated with 
land sales, from visualization to market dynamics, will help you navigate 
the process more effectively and achieve your selling goals.
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Three Ways 
to Sell Your 
Property
When it comes to selling any property, there are three primary methods 
you can consider: selling on your own, through a realtor, or to a local 
real estate (RE) investor. Each approach has its pros and cons, and 
understanding them will help you choose the best option for your situation.

Sell on Your Own (FSBO)
Selling your property on your own, often referred to as For Sale By Owner 
(FSBO), involves managing every aspect of the sale yourself. This method 
requires a hands-on approach, where you handle everything from setting 
the price to closing the deal.

• Advertising Expenses: You will need to cover the costs of 
advertising your property. This can include online listings, print ads, 
and other marketing materials to attract potential buyers. Effective 
advertising often requires a strategic approach to ensure that your 
property stands out in a competitive market.

• Marketing Materials: You are responsible for creating high-quality 
marketing materials. This includes taking professional-grade 
photos, capturing aerial shots if necessary, and installing “For Sale” 
signs. The better your materials, the more appealing your property 
will be to prospective buyers.
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• Title Company Coordination: Managing the sale means you will need 
to work closely with a title company to handle all legal and financial 
aspects of the transaction. This involves ensuring that the title 
is clear of issues and that all necessary paperwork is completed 
accurately.

• Buyer Interaction: Direct interaction with buyers is required, which 
includes negotiating offers and managing the sales process. 
This can be demanding and requires strong communication and 
negotiation skills to close the deal effectively.

• No Guaranteed Sale: Keep in mind that selling on your own does 
not guarantee a sale. The process can be time-consuming and 
challenging, especially if the property has complex issues or if 
you lack experience in real estate transactions. You might face 
difficulties finding serious buyers or achieving a sale at your 
desired price.

Sell Through a Realtor
Selling through a realtor involves hiring 
a real estate professional to manage 
the sale of your property. Realtors 
offer expertise and access to a broad 
network of potential buyers, but there 
are considerations to be aware of.

• Covering Expenses: You will need to cover all expenses related to 
the property until it is sold, including maintenance and utilities. This 
can add up, especially if the property requires repairs or if it remains 
unsold for a long time. Ongoing costs can impact your financial 
situation and may require additional budgeting.
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• Handling Issues: Realtors may not assist with resolving issues such 
as liens, back taxes, or legal matters, which could complicate the 
sale. If your property has unresolved legal or financial issues, you 
may need to address these separately, potentially incurring extra 
costs or delays.

• Market Time: Your property could remain on the market for an 
extended period, particularly if it faces significant issues or is 
priced too high. Prolonged market time can lead to increased costs 
for property maintenance and utilities, and may also impact the 
property’s perceived value.

• Commission Fees: Be prepared to pay approximately 6-10% of the 
selling price in commission fees to the realtor, which can impact 
your overall proceeds from the sale. This fee is typically deducted 
from the sale price, so it’s important to consider how it will affect 
your net gain from the transaction.

Sell to a Local RE Investor
Selling to a local real estate investor 
can be an attractive option if you 
need a quick and hassle-free sale. 
Investors specialize in purchasing 
properties in various conditions and 
offer several advantages.

• Fast and Fair Offers: You will receive a fast and fair offer for your 
property. Investors are typically able to close transactions quickly, 
often within a few weeks, which can be particularly advantageous 
if you need to sell promptly. This quick turnaround can alleviate 
the stress of prolonged selling processes and provide you with 
immediate financial relief.
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• Handling Issues: Investors handle all issues related to the property, 
including repairs, liens, and outstanding taxes, saving you time 
and effort. This means you don’t have to worry about spending 
additional money on repairs or dealing with legal and financial 
encumbrances. Investors take on these responsibilities, allowing 
you to avoid the hassle and potential costs of resolving such issues 
on your own.

• Avoiding Additional Costs: Selling to an investor allows you to 
avoid closing costs, commissions, and additional fees associated 
with traditional sales. This can significantly increase your net 
proceeds from the sale, as you won’t need to pay the typical 6-10% 
commission fee or cover various closing costs. The absence of 
these fees makes the sale more straightforward and financially 
beneficial.

• Efficient Transactions: Investors coordinate with title companies 
to ensure a smooth and expedited transaction process, minimizing 
delays and complications. Their experience and streamlined 
processes can help avoid common pitfalls associated with property 
sales, such as extended negotiations or issues with documentation. 
This efficiency can lead to a quicker sale and less overall stress for 
you.

Each of these methods has its unique advantages and drawbacks. By 
evaluating your priorities, such as speed, cost, and the condition of your 
property, you can select the approach that best aligns with your needs 
and goals.



20

Meet the Team from 
Perfect Solutions
Let’s face it.  Real Estate is not what it used to be and it’s time to level up. 
Darrell had had enough of seeing the lack of care that was out there in 
the world of real estate.  He was tired of seeing people not get sufficient 
service and outcomes that they deserved for their properties and solving 
problems for them.

This fire fuelled a passion for wanting to do things differently.  Darrell had 
a vision to create not only a real estate service that helped people, but 
one that also changed the landscape of how real estate is done.  It’s about 
people, not just properties.  Hence, Perfect Solutions was born.

Established in 2014 and headquartered at the New Jersey Institute of 
Technology (NJIT), our company vision comes from the financial challenges 
Darrell encountered throughout his real estate career which revealed a gap 
in the market for truly comprehensive services and solutions.
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Darrell saw inadequate solutions and unreliable service providers and 
real estate agents, which led to a sense of distrust and motivated him 
to obtain a real estate licence as an investor and seller. This personal 
journey fuels our mission to ensure that other families and businesses 
never face similar struggles.

What sets us apart is our commitment to customized tailored solutions 
because we operate a relationship and problem solving business 
that provides confidentiality, trust and respect to all our customers. 
We understand that one size does not fit all, and through years of 
experience and learning from each transaction, we’ve developed 
specific seller options designed to help individuals achieve their unique 
goals and objectives.

Today, Perfect Solutions is recognized as a leader in the New Jersey 
real estate industry.
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How Perfect 
Solutions Can 
Help You

Our Values
• Faith: Belief in a higher purpose guiding actions and decisions.

• Service: Dedication to serving clients, partners, and communities 

with excellence.

• Loyalty: Building and maintaining trust through unwavering 

commitment.

• Integrity: Upholding the highest ethical standards.

• Respect: Valuing every individual we work with.

• Gratitude: Approaching work with appreciation and thankfulness.

• Empower: Enabling others to achieve their highest potential.

• Mastery: Striving for excellence and expertise.

• Collaboration: Achieving more through teamwork.

• Growth Mindset: Embracing challenges and seeking improvement.
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How We Work With Sellers
At Perfect Solutions, we provide 
exceptional service to ensure you feel 
confident and secure throughout the 
process. We guarantee the quality 
and reliability of our services with the 
following assurances:

• Sale Guaranteed: We promise you won’t find a faster and fairer 
solution than with us.

• No Hidden Fees, No Stress: We make it simple to sell your property 
with no hidden costs. You will receive a transparent breakdown in 
writing.

• We Guarantee to help fix any problems like evictions, bad tenants, 
mortgage arrears, hoarding clean up, damaged property clean up, 
foreclosure action and probates. No task is too big for us to handle 
for you.

• Hassle-Free Closing: The closing process is handled by a registered 
closing agent and attorney who ensures the seamless transfer of 
funds from escrow directly to you.

• Liens and Back Taxes Cleared: Any liens or back taxes associated 
with your property will be resolved during the closing process.

• Constant Communication: We will keep in touch with you throughout 
the entire process. You’ll never be left in the dark about the status 
of your transaction.

• Transparent Research and Due Diligence: We are open about how 
we conduct business research and due diligence and are always 
willing to share any information.
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How to Contact Us
We value open communication and are eager to hear from you! Whether 
you have questions about your land, feedback, or require assistance, 
we’ve made it simple for you to get in touch with our team. Here are the 
various ways you can contact us:

Email: Drop us an email at info@perfectsolutionsusa.com for any 
inquiries related to our products or services. Our dedicated support team 
is always ready to provide prompt and helpful responses.

Contact Form: On our website at Perfectsolutionsusa.com, you’ll find a 
contact form that you can fill out with your name, email address, property 
details, and message. This form ensures that your query reaches the right 
department, allowing us to address your concerns effectively.

Phone Support: If you prefer direct communication, feel free to give us 
a call at (973) 968-6552. Our team will be happy to assist you with any 
questions you may have about your land. Find our contact number on our 
website or marketing materials.

mailto:info%40perfectsolutionsusa.com?subject=
http://Perfectsolutionsusa.com
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Social Media: Like and follow us on Facebook and Instagram. You can 
send us direct messages and we’ll respond as soon as possible.

Mailing Address: If you prefer traditional mail, you can send letters or 
documents to our physical address:

Perfect Solutions International, LLC

211 Warren St, Newark, NJ 07103 

No matter which method you choose, rest assured that we highly value 
your time and input. Our team is committed to providing excellent service 
and ensuring that you have a seamless land sale experience with us.

Scan the QR code above to visit 

https://www.facebook.com/perfectsolutionsUSA/
https://www.instagram.com/perfectsolutionsusa/
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